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A MESSAGE FROM
THE PRESIDENT, CEO

Dear Equipment User:

John Engquist
President, CEO

Most people in this business enjoy seeing really BIG equipment at
work. Even if your operation doesn’t require a 1,260-hp PC3000
hydraulic excavator, a 230,000-pound D475 super dozer, a 17-yard
WA900 wheel loader or a 330-ton 930E haul truck — chances are you
like watching them move earth and marvel at their productivity.
That’s why, in this issue of your ADVANTAGE magazine, we’re
featuring some of the Komatsu equipment that was on display at
MINExpo late last year. While you may not be placing an order for any
of these “mega machines” anytime soon, we thought you might enjoy
reading about them.
Certainly, all of us at H&E Equipment Services are proud of the fact
that we represent Komatsu, one of the only manufacturers in the world
that makes a full line of mining equipment. We hope it gives you
confidence in Komatsu, knowing that the same advanced technology
found in these million-dollar units is also present in your D61 dozer and
CD110 crawler carrier (models also featured in this issue), as well as all
other Komatsu units, large and small.
Whether your fleet is made up of large or small equipment, or a
combination of both, H&E Equipment Services is dedicated to providing
you with the best possible equipment and product support. Our goal is
to keep downtime to a minimum and ensure your equipment is working
properly and productively.

The same advanced
technology goes into
all Komatsu units,
large or small

One way we provide fast and economical parts replacement is
through remanufactured products. In this issue’s Product Support
feature, read more about Komatsu’s remanufacturing facility and the
stringent specifications used to produce the highest-quality rebuilt parts.
Our goal every day is to provide superior equipment and product
support to our customers. If there’s anything else we can do to help you
improve your business, please don’t hesitate to stop in or give us a call.
We enjoy hearing from you and learning what’s on your mind.
Sincerely,

John Engquist
President, CEO
H&E Equipment Services
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BEVERLY CONSTRUCTION
How a new machine helps this Louisiana
site-development firm deal with wet, muddy jobs

W
A.J. Phillip, co-owner

Working in southern Louisiana presents
some unique problems, one of which is water.
There’s lots of it on lots of jobs. That’s especially
true for some of the work that Beverly
Construction does, particularly in the rainy
winter months. The Westwego-based firm does
full-service site development, roads and other
heavy general construction work within about a
100-mile radius of New Orleans.
“My son Jay and I started Beverly
Construction in 1993,” said A.J. Phillip, coowner of the company. “We own two sand pits,
one in Westwego and one in Hornville. For the
most part, when we started, we were just
hauling sand and filling lots, doing a little
clearing and a small amount of dirt work.
Gradually, we got into a little bit larger-scale
earthwork, which led us to levees.”

Jay Phillip,
president and
co-owner

“Once we started doing levees, that’s when
our business really got going,” recalled Jay

Wet jobsites like this are not unusual in the low-lying areas in and around New Orleans.
Beverly Construction’s new Komatsu CD110R crawler carrier helps the Westwego sitedevelopment firm work productively, despite such conditions.

Phillip, who serves as president and is also coowner of Beverly Construction. “We moved
dirt to build up the levees and did concrete
slope-paving on the back. We worked up and
down the Mississippi River from Baton Rouge
to south of New Orleans.”
The levee work led to pipe and drainage
work, which in turn led to the full-scale sitedevelopment capabilities that the firm is known
for today. With about 50 employees, Beverly
Construction does multimillion dollar road jobs
and commercial and residential sitedevelopment packages.

Big jobs
Among the large jobs the company has done
or is doing are several significant road projects.
Beverly Construction was nominated for a state
of Louisiana paving award for its work on the
Hickory Boulevard extension in Harahan. The
firm is currently doing a $7.6 million road job on
Lapalco Boulevard in Avondale that includes a
large amount of drainage. Beverly is doing
everything but the asphalt and bridge work.
The company also does large-scale private site
work for builders including Thompson
Construction and Donahue Favret Contractors.
One recent project, a Wal-Mart in Chalmette, was
Beverly Construction’s largest site job to date.
“What we’re all about, and the reason we’re in
demand, is simple — it’s quality work done fast,”
noted A.J. “We don’t mess around on a job. We
get in, get it done and get out so the builder can
do his thing. In this business, time really is money
and we’re very conscious of that. On every job,
we try to not just meet, but beat deadlines.”
An example of that is the Chalmette job. The
site work was supposed to be done by the end
of February 2005, but Beverly Construction had

Beverly Construction added
22-inch sides to its Komatsu
CD110R to increase the
payload. The track unit can
rotate 360 degrees and dump at
any angle.
“It’s unreal what the CD110R
can do,” said A.J. Phillip. “It
goes through water and mud,
doesn’t tear up a jobsite, and
lets us work in tight areas.
I think it’s the best dang
machine we’ve got.”

it pretty much wrapped up in early December
2004, almost three months ahead of schedule.

Good employees who work hard
How do they do it? “We work hard,”
explained Jay. “We’re out here six days a week
and sometimes seven, whatever it takes. Last
fall, when the hurricane forced an evacuation
around here, we were back on the job the next
day and worked both that Friday and
Saturday.”
“It’s also a matter of being determined to get
it done,” said A.J. “When we tell somebody we
can do something — you can be assured we’re
going to do it because we gave our word. That’s
basically what a contract is to me. It’s giving
somebody your word, and in our organization,
that really means something.”
Jay and A.J. also count on a hard-working
group of employees to get their jobs done in a
timely manner.
“We’ve got a good crew,” acknowledged Jay.
“They work hard and they produce. Many of
them have been here for a while. We’re still

fairly small so it’s almost like we’re just a big
family. Everybody knows everybody.”
Key employees include job superintendents
Steve Taylor and Pete Russell, pipe foreman
Billy Frazier, and estimators Jeff Dunlap and
Don Davis. The Phillips are also very hands-on
owners. Jay runs jobs and oversees field work
while A.J. takes care of office duties and does all
the purchasing.

“The best dang machine we’ve got”
Their history with levees, as well as many
other road and site jobs, has taught the Phillips
how to deal with water that’s often present
throughout the low-lying region. It’s one of the
reasons A.J. was intrigued by a unique machine
he saw at Komatsu Field Days last year.
Continued . . .

Beverly Construction continues to grow
. . . continued

“That’s where I first saw the CD110R crawler
carrier,” he recalled. “It’s essentially a track
dump truck that can rotate 360 degrees and
dump at any angle. I could see right away that
it would be very useful in what we do and in
the conditions we work.”
After coming back from Field Days, A.J.
investigated it further and decided it was worth
a try, so he bought the Komatsu CD110R from
H & E Equipment Services’ Kenner branch and
sales representative John Engquist. In doing so,
he became the first contractor in Louisiana to
own such a unit.
“Obviously, I thought it would be a good
machine for us, but even I’ve been pleasantly
surprised at how much we use it and how
beneficial it’s been,” said A.J. “We typically
have a few jobs going on at any one time, and it
seems like every crew wants the CD110R on
their job. They lobby me and fight over who’s
going to get it.”
Both A.J. and Jay have been impressed with
the performance of the CD110R.

H & E Services sales
representative John
Engquist (right) enjoys
working with A.J. (left)
and Jay Phillip of
Beverly Construction.

“It’s unreal what it can do,” remarked A.J. “It
goes through water, turns around, doesn’t tear
up a jobsite, and lets us work in tight areas
without damaging the machine. What’s more,
it’s been trouble-free, which for a machine that’s
new in a market, is somewhat unusual. I really
love the CD110R. I think it’s the best dang
machine we’ve got.”

A competitive edge
Beverly Construction added 22-inch sides to the
carrier to increase the payload. “I would guess
with the sides on it, it can carry 18 to 20 yards of
material, which would be similar to about a 25ton truck,” said Jay. “We also put a liner in the
bed so the gumbo-like material we carry slides
right out rather than sticks to the bottom.”
Compared to an off-road truck with wheels,
Jay says the biggest benefit of the CD110R is
that it doesn’t tear up and rut up a jobsite the
way a truck does. “We can carry material over
mud, through water, it doesn’t matter. And
with the 360-degree spin radius, we can get
right next to a pipe trench and just turn and
dump. It’s unbelievable how well it works and
how useful it is for us.”
A.J. says the unit has given Beverly
Construction a competitive advantage over
other site-development contractors.
“In December, January and February, it can
be quite difficult to work in this area because of
all the rain we get,” explained A.J. “But with
the Komatsu CD110R crawler carrier, we’re
able to do some work. That’s an edge for us and
for our customers.”

Steady growth
Beverly Construction has experienced fairly
steady growth through the years, which is what
A.J. hopes will continue. “Each year we grow a
little more and that’s good. All we really want
to do is find good people who want to make a
decent living, and partner up with them. And
that goes both directions. We feel that way
about the people we work for, the developers
and building contractors — and the people who
work for us, our employees.”
“I’d say we’re very optimistic about the
future,” said Jay. “We have a lot of work in the
short term. Down the road, I can see us
growing, but only to the extent that we can hire
additional quality employees. If we can find
some good guys, I’m confident we can get
enough work to keep them busy. But if we
don’t find those people, I’m comfortable with
where we’re at. I guess what I’m saying is, we
want to run our jobs and we never want to get
so big that our jobs are running us.” ■

Okada America is the world’s most
complete source for all boom-mounted
attachments, including Hydraulic Breakers,
Crushers, Shears and Compactors. The
world class quality and unmatched value of
Okada attachments have long been
recognized throughout the United States.
Contact the nearest H&E EQUIPMENT
SERVICES office today for full information.
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GUEST OPINION

OUTLOOK FOR 2005
After a solid year in 2004, construction
looks to maintain momentum in 2005

C
Ken Simonson

This is a summary of a
report by Ken Simonson,
chief economist of the
Association of General
Contractors.

Construction headed into the fourth quarter of
2004 with an impressive head of steam, even as
the overall economy showed signs of slackening.
Will construction lead the way in 2005? Or will
the rest of the economy brake the industry?
Because construction is really a collection of subindustries, it is necessary to look at a variety of
indicators to answer these questions.
(While final figures for the year weren’t
available at press time, construction put-in-place
was expected to top a record $1 trillion in 2004.)
What’s newsworthy is that private nonresidential
and public construction sectors were up
considerably (3.6 percent and 4.5 percent
respectively) through the first eight months of
2004. Also significant, construction employment
reached 6,930,000, an August record.
Despite the problem of inflation, the numbers
portray an industry on the upswing. Here is the
outlook for the three major construction segments
— public, private nonresidential and housing.

AGC’s chief economist projects continued construction industry growth in 2005.

Modest gains expected
With state income and sales tax revenues on
the rise, legislatures should be loosening the
purse strings for public construction, after several
years of cuts. Categories such as state
universities, public office buildings, parks and
conservation should benefit most. Because of the
lag between higher tax receipts, budget making
and actual construction, overall public
construction may increase only modestly in 2005,
but should go up by 5 percent or more in 2006.
Many positive categories influencing private
nonresidential construction should continue to
improve in 2005. Slowly expanding
employment will eventually create demand for
new office construction. The steady growth in
personal consumption and income will keep
retail construction in plus territory. Lodging
construction will benefit from an increase in
business and leisure travel. And health-care
construction will “follow the money” as we face
another year or more of close to double-digit
increases in health-care spending. Even
manufacturing should finally move out of the
minus column in 2005.
Most economists have been predicting a drop
in housing construction for three years in a row,
and each time, the industry reached new highs.
With interest rates going up, those predictions
should finally come true in 2005. But because
the rates are still extremely low by historical
standards, any falloff will probably be slight.
Putting it all together, construction should
show modest gains in 2005. For the first time
since the 2001 recession, private nonresidential
construction should lead the parade, followed
by public construction. Housing will take a
breather, but all three segments may be
growing by the end of 2005. ■
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LOOKING AHEAD

ROAD WOES
Transportation research group calls for
greater investment to improve highways

O

One out of four of the nation’s major
metropolitan roads — interstates, freeways
and other critical local routes — have
pavements in poor condition, resulting in
rough rides and costing the average motorist
$400 annually in additional vehicle operating
costs. That’s the finding of a report released
by The Road Information Program (TRIP), a
Washington, D.C.-based national nonprofit
transportation research group.
TRIP’s study, “Bumpy Roads Ahead: Cities
with the Roughest Rides and Strategies to
Make our Roads Smoother,” found numerous

Overall travel on urban roads increased 35 percent between 1990 and 2002. Urban travel by
large trucks during the period increased at an even faster rate, 51 percent.

cities where a majority of major roads and
highways were in poor condition. Among the
worst were: Los Angeles (66 percent), San
Diego (60 percent), New Orleans (56 percent),
Boston (54 percent), Tulsa (41 percent) and
Philadelphia (40 percent).
The TRIP report found the continued
increase in urban traffic is putting significant
wear and tear on the nation’s urban roads.
Overall travel on urban roads increased by
35 percent from 1990 to 2002; urban travel by
large commercial trucks grew at an even
faster rate, increasing by 51 percent from
1990 to 2002. Large trucks place a significant
stress on road surfaces. Overall vehicle travel
is expected to increase by approximately
42 percent by the year 2020 and the level of
heavy truck travel nationally is projected to
increase by approximately 49 percent by the
year 2020.
“We know how to build and repair roads
to last longer, but it requires a greater
investment up front,” said William M.
Wilkins, TRIP’s executive director. “Given
the fact that urban travel continues to
increase, we must act now to build better
roads to accommodate such an increase in
travel.”

Growing needs
The United States Department of
Transportation (DOT) estimates that the U.S.
federal government needs to spend $272
billion over the next six years to maintain
current road and bridge conditions and
traffic congestion levels. Again, that’s just to
maintain current conditions. The DOT
estimates that $354 billion needs to be spent
during the next six years to make significant

The U.S. Department of Transportation estimates that the federal government needs to spend $272 billion over the next six years just to maintain current
road and bridge conditions and traffic congestion levels. But the president and both houses of Congress are proposing to spend far less than that.

progress in improving road and bridge
conditions and relieving traffic congestion
levels. But Congress and the administration
appear to be in no hurry to address the
issue.
The Safe Accountable Flexible and Efficient
Transportation Equity Act of 2003
(SAFETEA) was expected to become law
when the Transportation Equity Act for the
21st Century (TEA-21) expired on April 30,
2004. But because the House, Senate and
president were too far apart to agree on a
funding level, they instead passed temporary
extensions of TEA-21, in order to continue
funding transportation programs at all. The
most recent extension was for eight months
and was passed September 30, 2004.
How far apart are the various sides? The
Senate has approved a new federal program
that would provide $238 billion for highways
in the next six years. The House of

Representatives’ six-year highway program
was for $222 billion, while the administration
was willing to spend $207 billion.

Extending pavement life
TRIP’s study noted that state and local
governments are increasingly utilizing
improved materials and designs and better
maintenance practices to extend the lifespan
of pavements. Additional federal funds
would help in these efforts.
“Using better pavement materials and
designs will save drivers money by keeping
roads in good condition longer and by
delaying the need for reconstruction,” said
Wilkins.
Currently, 60 percent of state projects
utilize more durable pavement materials and
designs to ensure smoother and longerlasting roads, while about 20 percent of local
projects do so.

Continued . . .

Transportation funding on the rise
. . . continued

Additional findings
The TRIP study turned up other interesting
facts about our nation’s roadways.

• Pavement conditions on the nation’s major
urban roads and highways have worsened
in recent years, from 22 percent in poor
condition in 1998, to 25 percent in poor
condition in 2002.

• State and local contracts for highway and
bridge improvements are down 18 percent
for the eight-month period from July 2003
through February 2004, compared to the
same period in 2002.

• While a desirable goal for state and local
governments is to maintain 75 percent of its
roads in good condition, only three of the
nation’s urban areas of one million people
or more (Atlanta, Orlando and Jacksonville)
achieve this goal. In fact, only 15 major
urban areas have at least 50 percent of their
major roads in good condition.

• Increased funding is also needed to
implement pavement preservation
programs that postpone the need for

Despite not reaching the level of funding that DOT says is necessary, the American Road
& Transportation Builders Association is predicting a 4.5 percent increase in highway and
bridge work this year, which would be a record $69 billion.

significant rehabilitation by performing
initial maintenance on road surfaces while
they are still in good condition.

• A poll taken in 2000 by the Federal
Highway Administration found that 37
percent of respondents were dissatisfied
with current pavement conditions.

Growth in 2005
As for the immediate future, the chief
economist for the American Road &
Transportation Builders Association (ARTBA)
says the U.S. highway construction market
should grow about 4.5 percent in 2005. ARTBA
economist Dr. William Buechner cites more
federal funding and renewed economic growth
as primary factors for the increase.
According to ARTBA, the value of
construction work performed on highway and
bridge projects should be a record $69 billion in
FY 2005, up from $66 billion in FY 2004.
Buechner cited several factors that support such
market growth.
General state tax revenues are rebounding,
and economic growth, according to Buechner,
is the best indicator of state and local funding
for highways and bridges. The Bush
administration is predicting annual economic
growth of about 5.5 percent between now and
2009, which should provide a solid base for
more state and local government investment in
highway construction in 2005 and beyond.
Congress, although still without a
transportation bill, has signaled its intention to
appropriate a record $34.6 billion for federal
highway investment in FY 2005, on top of $1.9
billion that was shifted from FY 2004 funding,
bringing total federal funding to $36.5 billion.
Despite his optimism over projected funding
levels, Buechner cautioned that cost increases
could eat up much, or all of the increase. A
weak dollar and strong demand for
construction materials from China are likely
here for a while, he notes. If prices for steel,
cement and other materials continue to rise at
their current rate, then the higher prices could
consume most of the projected increase in
highway funding this year. ■
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Undeniable power, performance and reliability — a history of productivity
that runs in the family. Take a look at the pedigree of Komatsu’s complete
line of utility equipment and you’ll find a direct link to its larger hydraulic
excavators. Arguably the most productive excavators in the world, Komatsu
has taken the best features of these machines and built its Utility Equipment
with the same uncompromising quality.
To learn more, contact your local Komatsu distributor, visit us online at
KomatsuAmerica.com or call 1-800-Komatsu.
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PRODUCT IMPROVEMENT

MID-SIZE DOZER IMPROVED
Komatsu’s D61-15 is a mid-size tractor
with big tractor features

S

Small dozers are often valued for their
versatility while large dozers are more often
prized for their productivity. Sometimes
however, you need one machine that combines
both versatility and productivity. For those jobs,
many contractors are finding the Komatsu D6115 to be the perfect fit.
The D61-15 is a 155-horsepower dozer
available as a standard track (EX) or wide-track/
low-ground-pressure (PX) model. Operating
weights range from 35,080 lbs. to 41,010 lbs.,
depending on model and configuration.
“The D61-15 is the largest machine in its
class,” said Komatsu dozer product manager
Ed Warner. “With the greatest weight, the
largest horsepower and the biggest blade, it’s 5
percent larger than competitive dozers. In other
words, it’s basically a mid-size tractor with big
tractor features and capabilities.”
The unit features a unique six-way blade for
maximum versatility, and a large multishank
ripper that improves dozing productivity, even
in hard-pack and rocky conditions.

New and improved
The original D61, introduced in 2000, featured
Komatsu’s Hydrostatic Steering System (HSS),
which was retained in the new Dash-15 version.
But the new model also has many new features
including a reversible hydraulic drive fan motor
that’s quieter and uses less horsepower, and
Komatsu’s Electronic Controlled Modulation
Valve (ECMV) to reduce transmission shift
shock. Another improvement is a new pin and
bushing seal (the F-5 seal) which helps retain oil
in the pin, thereby lengthening undercarriage life.
“Many of the other improvements over the
original D61 center around the operator’s
compartment,” noted Warner. “We’ve added

Komatsu’s Palm Command Control System
(PCCS) for joystick travel control — the same
system that’s on every Komatsu dozer from the
D31 to the D475. We’ve added an on-board
diagnostic monitor that alerts the operator to
any abnormality. And we’ve included new cab
damper mounts that reduce vibration and noise
to a low 77 decibels, which is almost like
driving a pickup truck.”
Operators and mechanics will also like the
simplified service and maintenance as a result
of longer oil-change intervals and the grouping
together of key service points in a central and
convenient location. ■

Ed Warner,
Komatsu dozer
product manager

For more information on the Komatsu D61-15 dozer, contact your
sales representative or call our nearest branch location.

Quick specs: Komatsu D61-15
Model

Output

Operating weight

Blade capacity

D61EX-15

155 hp

35,080 lbs.

4.4 cu. yd.

D61PX-15

155 hp

41,010 lbs.

5.0 cu. yd.

The Komatsu D61-15 is the largest, most productive dozer in its class. The new Dash-15
version is quieter and smoother than its predecessor and has a longer undercarriage life,
thanks to a new pin and bushing seal.

Quality you can rely on

CLASSIC.

DESTINED TO BE.

Today’s Komatsu midsize dozers are the pride of a long line of classic
dozers. Each generation possessing the best qualities of the one before,
while featuring the latest technology that only comes from real world
applications. Our newest midsize dozers are the next breakthrough, offering
improved comfort, easier operation, better maneuverability and, as always,
enduring Komatsu reliability. It’s everything you want to boost productivity
and to spend quality time at work – and home.
To learn more, contact your local Komatsu distributor, visit us online at
KomatsuAmerica.com or call 1-800-Komatsu.
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PRODUCT UPDATE

NEW CRAWLER CARRIER
Are conditions too tough for a traditional hauler?
Try the Komatsu CD110R

W

When most people think of hauling in
adverse conditions, they think of articulated
dump trucks. But sometimes, conditions can be
too wet and sloppy, too congested or too
environmentally sensitive, even for articulated
haulers. That’s when you may need the
Komatsu CD110R-2 crawler carrier.
The CD110R-2 is basically a dump truck on
tracks, so it can go through almost anything. A
major benefit is the fact that the cab and bed can
rotate a full 360 degrees, which eliminates the
need for U-turns on a jobsite. Because no space
is required for directional changes, the CD110R2 is able to get into and out of tight spaces
easily, and can dump a payload at any angle.
“The crawler carrier is designed to work in
adverse conditions where articulated trucks
cannot, yet provide a high level of
productivity,” said Bob Lessner, utility product
marketing manager for Komatsu. “The
machine’s low ground pressure allows it to
work in environmentally sensitive areas such as
forest management operations, or in deep mud
situations that are inaccessible or
counterproductive to traditional machines. It’s
ideal for operating in HAZMAT applications
because its low ground pressure reduces
airborne particles.”

Smooth hydraulics and
cab comfort
A 255-hp Komatsu engine powers the 34,390pound crawler carrier. It can carry a payload of
11 tons. Minimum ground clearance is 27
inches. The CD110R-2 incorporates fieldproven, industry-leading Komatsu hydraulic
technology.
Travel control levers use Proportional
Pressure Control (PPC) technology, the same as

Komatsu dozers, for smooth, “light-touch”
power to the tracks in direct proportion to
control-lever movement. A foot pedal controls
dumping, allowing for effective, well-balanced
use of both hands and feet. A joystick lever
controls upper structure rotation.
The CD110R-2 is an upgraded version of
Komatsu’s original crawler carrier. In addition
to increased drawbar pull, many of the
improvements were to the cab, where operators
will find air conditioning, superior ventilation,
and a soundproof cab. Safety features include a
parking brake that automatically engages when
machine operations start, and a safety-lock
lever that blocks the functions of the upper
structure rotation, dumping and traveling
operations levers. ■

Quick specs: CD110R-2 Crawler Carrier
Output
255 hp

Operating weight

Payload Capacity

34,390 lbs.

24,250 lbs.

Bob Lessner,
Komatsu utility product
marketing manager

For more information on the
CD110R-2 and how it may
benefit your operation, contact
your sales representative or our
nearest branch location today.

The Komatsu CD110R is a
crawler carrier with excellent
flotation that can deliver an
11-ton payload through almost
any ground conditions.

NEW PRODUCTS

MINING MACHINES
Komatsu unveils new and updated
large models at MINExpo

W

When it comes to BIG equipment, Komatsu
takes a backseat to no manufacturer. Its mining
product line includes the biggest bulldozer in the
world — and its excavators/shovels, wheel
loaders and haul trucks are also among the
industry’s largest machines.

Rich Smith, Komatsu
product manager,
mining dozers

Several of these new or recently upgraded
mega-machines were on display at MINExpo,
held last fall in Las Vegas. Here’s a look at some
of the improvements Komatsu has made to its
mining product line.

D475A-5 mining dozer
The new D475A-5 replaces the Dash-3 model
with technological enhancements that make the
dozer more productive, more efficient and more
comfortable. Powered by a Komatsu engine that
delivers 860 horsepower, the D475A-5 is 5
percent more fuel efficient than its competition.
Depending on attachments and options, the unit
weighs between 226,000 pounds and 243,000
pounds.
Komatsu’s display
area was one of the
largest at MINExpo,
which was held at the
Las Vegas Convention
Center last fall.

The dozer’s 45-cubic-yard, full-U, dual-tilt
blade was redesigned to be more than two tons
lighter than its predecessor to improve balance,
productivity and durability. “In addition to the

redesign of the blade, we also moved the cab
forward to give the operator better visibility to
the corner edge of the blade,” said Rich Smith,
Komatsu product manager for mining crawler
dozers.
The D475A-5 has Komatsu’s ergonomically
designed Palm Command Control System
(PCCS) for easy travel operation and blade
control. The dozer is equipped with Komatsu’s
Vehicle Health Monitoring System (VHMS),
which enables remote analysis of machine
components by your own shop or your Komatsu
distributor, as well as an on-board diagnostic
monitor that alerts an operator to any
abnormalities.
“One of the main reasons this new unit is
going to be more productive than its predecessor
is because the operator is going to be much more
comfortable on it,” observed Smith. “The
machine features a low-noise design, with a 70dBa noise level inside the cab, which is
comparable to a four-door sedan at highway
speeds. Komatsu also significantly reduced
outside noise levels.”
Other cab improvements include a spacious
hexagonal design; a heavy-duty air suspension
seat with tilt; improved viscous cab-damper
mounting to better absorb shock and vibration;
and a pressurized cab with a high-capacity air
conditioner that prevents dust from entering.

830E-AC mining haul truck
The Komatsu 830E-AC is a new product
designed specifically for deep-pit mining
operations.
“We’ve had an 830E-DC truck for many years
and it’s been very successful,” noted product
marketing manager Josh Wagner. “We have
more than 750 of them operating in mines

Clockwise from left: New or
updated products
introduced at MINExpo
included the 830E-AC haul
truck, the D475A-5 dozer,
the PC3000 hydraulic
excavator/shovel, and the
WA900-3 wheel loader.

worldwide. But as many of these large mines
evolve, the hauls are getting steeper and longer,
and frankly, the DC truck has some limitations in
the deepest and steepest mines. This new AC
truck overcomes that problem and provides
more speed, both on grade and at high end.”
The 830E-AC is a 250-ton hauler. At 2,500
horsepower, it’s capable of speeds up to 40 miles
per hour, and has enough torque and speed to
get up and off ramps more effectively than
mechanically driven trucks.
“The beauty of the 830E-AC is that it’s a new
truck, but because it has the same braking
system, suspension systems, frame and cab as its
brother, the DC model, it’s also a proven unit,”
said Wagner. “The only major change was in the
drive system. We’ll continue to make the DC
truck because many customers don’t need the
extra AC boost, so we feel like we’re offering
them the best of both worlds.”

PC3000 and WA900-3
While not considered new models, the PC3000
excavator/shovel and the WA900-3 wheel loader
have both undergone extensive improvements
recently.
“One of the big differences in the PC3000 is
that we replaced three large single pumps with
three pairs of pumps to provide better oil flow,”
said Carl Heggen, product manager for hydraulic
excavators. “These new pumps are Komatsu
designed and manufactured, which gives us
better control of quality and reliability.”

The other primary change for the 570,000pound, 1,260-horsepower, 19.5-cubic-yard
machine involves the cab, which is all new. “We
improved visibility by sloping and lowering the
front window,” explained Heggen. “We
significantly reduced noise and vibration by
mounting the cab on 15 oil-filled viscous
mounting pads to produce a 73-decibel rating,
one of the quietest in the industry. And we
installed a comprehensive climate-control system
with pressurized, filtered air ventilation to keep
an operator comfortable throughout a long shift.”
For the 226,000-pound, 853-horsepower,
17-cubic-yard WA900-3 wheel loader, the most
significant update involves joystick steering.
“Previously, we had a steering wheel, which
we’ve replaced with Komatsu’s Advanced
Joystick Steering System,” pointed out Joe
Shoemaker, product manager for mining wheel
loaders. “We did it because the joystick is more
reliable and provides more room in the cab for
the operator. We’re convinced it will make the
machine more productive in V-cycle loading.”

Josh Wagner,
Komatsu product
manager, mining trucks

Carl Heggen, Komatsu
product manager,
mining excavators

Komatsu also improved the machine’s
hydraulics by installing an iron-shoe piston
pump, which Shoemaker says has more than
doubled the life of the pump. “The beauty of the
WA900-3 is that it’s not just a loader — it’s also a
digger. It can really get into a pile, get a nice
bucket and get out quick.” ■
For more information on these machines, or any Komatsu mining
products, call your sales representative or our nearest branch
location.

Joe Shoemaker, Komatsu
product manager,
mining wheel loaders

Quality you can rely on

Roadside construction without crossing the white line? Komatsu’s tight-tailswing excavators offer efficient roadside operation — without disrupting
the regular flow of traffic. Capable of swinging within minimal spaces,
these models feature the same power and performance of Komatsu’s
conventional excavators, making them the strongest performers in the
industry. Add in a comfortable cab, quiet operation and a wide variety
of attachments, and you’ll have a proven performer in any application —
highway, road, demolition and general construction.
To learn more, call us today at 1-800-252-7999 or contact your nearest
Coneco branch.

PC308USLC-3
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PRODUCT SUPPORT

REMANUFACTURED PRODUCTS
Komatsu institutes new quality-control initiative
to improve reman process

F

For years, remanufactured (reman) products
have been one of the best bargains in the
equipment industry. Here’s how the process
works at Komatsu Remanufactured Products,
based in Lexington, Ky.

stringent new quality-control initiative. The
centerpiece of the initiative is to earn ISO 9001
certification from the International Standards
Organization. Komatsu Reman hopes to
achieve that designation this summer.

The plant receives a used core component
(typically from a Komatsu distributor), tears it
down to its individual parts, cleans and examines
those parts, reuses what’s still good, replaces the
worn with new, and reassembles the component
to OEM standards. A reman component comes
with the same warranty as a new component
straight from the factory, yet costs only about 60
percent to 70 percent of what a new component
costs. Komatsu Reman products include engines,
transmissions, torque converters, final drives,
turbochargers, hydraulic cylinders, hydraulic
pumps, alternators and more — for construction
equipment through the largest mining machines.

“ISO 9001 is a manufacturing performance
standard,” said Shear. “Getting certified would
mean we’ve met a minimum standard and are
serious about quality improvement. After
certification, auditors return periodically to make
sure improvement is actually occurring and that
it’s a continual, ongoing process. We hope
achieving and maintaining certification as an ISO
9001 plant will signal to our distributors and
customers that Komatsu Reman is very serious
about improving the quality of its products and
is an assurance that what comes out of here is
built to an exacting standard, time after time.”

“Two things separate a remanufactured
product from a product that’s been rebuilt by a
mechanic,” said Rob Shear, general manager,
Komatsu Remanufactured Products. “One, we
have components in stock so there’s no waiting
for one to be rebuilt. All you have to do is take
out the old one, drop in the reman, and you’re
back in business.

As part of Komatsu Reman’s quality
control/ISO certification process, staff engineer
Adam Trebolo was appointed quality manager
and Brian Kendig was brought onboard to lead
process improvement efforts. Equally
important, assemblers and machinists in the
plant have also become much more involved in
improving product quality and processes.

“The other thing, which is the most important
aspect of a remanufactured product compared
to a shop rebuild, is the precision, specificity
and consistency of the work,” he added.
“Reman implies that you’re able to produce an
exact match for a new component not once or
twice, but every time. At Komatsu, we want
our customers to have that kind of total
confidence in our reman products.”
To achieve that type of customer confidence,
Komatsu is in the process of significantly
improving its reman products through a

Rob Shear, general
manager, Komatsu
Remanufactured
Products

Employee support

Continued . . .

Officials at Komatsu
Reman are working
to achieve ISO 9001
certification (the highest
quality manufacturing
standard) for their
Lexington, Ky., plant.

Quality initiative at Komatsu Reman
. . . continued

“That’s a pretty crucial aspect of what we’re
trying to do here,” said Shear. “We have
excellent employees (130 people work at
Komatsu Reman) and a very low turnover rate.
The average technician on the floor here has 20
years in the industry. Many have previous
experience as field mechanics. They have a lot of
talent and a lot of good ideas, which we’re now
tapping into more than we have in the past.”

quality reman product,” Shear explained. “They
may help us investigate a product failure to
determine what happened and why, and more
important, to come up with counter-measures to
prevent similar failures in the future. They’re
also involved with the quality manager and his
staff in the writing of check sheets, which serve
as blueprints for the specs and order of
assembly of the products we make here.”

Technicians have been brought into the quality
improvement effort through what Komatsu calls
“quality circles.” A quality circle consists of two
or three people from an assembly team.

Such check sheets have now been written for
many products Komatsu Reman makes.
“We’ve put them into an electronic format so
every time we assemble a product, we print out
the check sheet and the assembly team uses it
as a guide,” said Shear. “That’s how we get
product consistency. We think the fact that the
assemblers and machinists themselves helped
develop the check sheet means they’ll be much
more apt to use it because it has information
they recognize is important.”

“The purpose of quality circles is to get input
from the floor on how to produce the highestStaff engineer Adam Trebolo
(right) and his assistant Brian
Kendig oversee quality
improvement efforts
throughout the Reman plant.

Many of the technicians at
Komatsu Reman are former
field service mechanics. Here,
a technician installs cylinder
heads on an engine for a
WA600 wheel loader.
Testing is an important
aspect of remanufacturing.
Komatsu Reman has two
engine dynamometers and
numerous test stands for
transmissions, hydraulic
pumps and travel motors.

In addition to the check sheets, the employees
have also come up with installation guidelines.
These recommendations to the distributor show
how to best install the product on a customer’s
machine to ensure it performs the way it’s
supposed to perform.

Tracking performance
To get a better handle on where it is and
where it’s going in regard to product quality,
Komatsu Reman has begun to collect hard data
on how its products are performing in the field.
“About a year ago, we started registering all
reman components, detailing what type of
machine it’s going in, meter readings,
application, that kind of thing,” said Shear. “Our
intention is to track the performance so we have
specific information, rather than anecdotal
reports, on how our products are doing.”
Because some reman components might last
10,000, 15,000 or even 20,000 hours, it will be
several years before results are available. But
Shear says it’s information worth waiting for.
“It’s something we need to make sure we’re
doing the job for our distributors and their
customers. Komatsu’s reputation for making
quality equipment is certainly among the best in
the industry. We want to be able to assure
equipment users that they can feel the same way
about Komatsu Remanufactured Products.” ■

H & E . . . L o u i s i a n a ’s a u t h o r i z e d I n g e r s o l l - R a n d d e a l e r
Blaw-Knox asphalt pavers and Ingersoll-Rand high-performance
compactors offer reliability, durability and smooth results that set the
industry standard. The Ingersoll-Rand paving team delivers uniform
compaction and surface texture at infinitely variable material widths.
With rugged, powerful units like these, you have the freedom to focus
on what really matters — getting the job done.
For more information about the full range of compaction and paving
products available from Ingersoll-Rand and Blaw-Knox, contact your
nearest H&E Equipment Services location.
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MEETING CUSTOMERS’ EXPECTATIONS
That’s the goal of executive vice president
of product support
This is one of a series of articles based
on interviews with key people at
Komatsu discussing the company’s
commitment to its customers in the
construction and mining industries —
and their visions for the future.

Mamoru (Yoshi) Yoshimuta,
executive vice presidentproduct support,
Komatsu America Corp.

Mamoru Yoshimuta, better known throughout the Komatsu
organization as Yoshi, grew up on the southern Japanese island of
Kyushu. He joined Komatsu as a proving ground operator in 1964.
From that humble beginning, Yoshi began a career that would
eventually lead him to the presidency of Komatsu’s domestic
operations in Japan, and senior advisor to the president of Komatsu
Ltd. regarding worldwide product support operations. Along the
way, he had overseas postings in the Philippines twice for a total of
eight years, in India for five years and in the United States from
1992-1999. During that U.S. stint, Yoshi served as vice president of
service for Komatsu-Dresser, and later, as vice president of product
support for Komatsu Mining Systems.
A little more than two years ago, Yoshi started a second tour of
duty in the United States. As executive vice president of product
support, it’s his job to re-organize the product support efforts of
Komatsu America, now that the three divisions — utility,
construction and mining — are no longer separate entities, but are
all under the same umbrella. He was given three years to complete
the job, which ends at the end of this year.
“It’s a very challenging job because it’s a first for Komatsu,” Yoshi
explained. “We want our distributors to be able to take care of all
aspects of a customer’s support needs, regardless of what those
needs might be. As a manufacturer, we provide the training and
help they need. So that’s what I’m doing — reorganizing our system
and operation. I’d say we’re making progress, and every day, the
support we’re able to provide Komatsu equipment users gets a little
better.”

Q

QUESTION: You’ve been involved in the
equipment industry, primarily the product
support end of it, for 40 years. What’s
different today compared to when you first
joined Komatsu in the 1960s?
ANSWER: The biggest change is that customers
are much more demanding today in regard to
availability of equipment. In other words, they
want downtime kept to an absolute minimum.
Of course, this has always been important, but
today — with the high cost of doing business,
tight schedules and margins, and keen
competition — it’s absolutely critical to their
ability to complete jobs on time and under
budget, and thereby make money. At Komatsu,
we fully understand the pressure they’re under
and we’ve tried to respond accordingly.
QUESTION: Respond in what way?
ANSWER: First of all, customers want
equipment that’s reliable — that doesn’t break
down. At Komatsu, we’ve significantly
improved our equipment through the years to
make it last longer with fewer problems.
Having said that, we all know that a machine is
still a machine and, no matter how well it’s
made, over time, problems are inevitable.
So secondly, when problems occur, Komatsu
and its distributors have learned to share the
customer’s sense of urgency in getting the
machine back up and running. We’ve made
parts more readily available and have lessened
our emergency response and repair time. It’s an
on-going, never-ending challenge to always do
better, but improvements have been and are
being made.
QUESTION: In regard to parts and service,
what specific programs or other
improvements have been put in place to
improve the level of support Komatsu
provides its customers?

ANSWER: Replacement parts are a critical
aspect of product support. Through the years,
we’ve helped our distributors improve their
stocked (off-the-shelf) parts inventory so they’re
carrying basically all the fast-moving, usable
wear parts that a customer is apt to need. The
next step, which we’ve already begun
establishing, is a system of regional parts
depots to house many of the less common,
slower-moving parts that a customer might
need only once in a while. It will basically
ensure that a customer will have any part he
needs by 7:00 the following morning.
In regard to field service, equipment today
has become so sophisticated and updates are so
frequent, that we are continually sending out
information to our distributors to help their
technicians make repairs in the shortest possible
amount of time. We also provide frequent,
hands-on training for our distributors’ trainers
and technicians at their facilities, as well as at
our new training center in Cartersville, Georgia.
Beyond parts and service, our equipment
itself has industry-leading on-board diagnostic
tools to alert an operator to potential problems
and assist the distributor’s technician in
troubleshooting. Most of our large machines
already have the Vehicle Health Monitoring
System (VHMS). In the next year or two, we
intend to install Komtrax, a similar monitoring
device, on all our small and medium-size
Komatsu machines.
QUESTION: Is there one tip you could give to
equipment users that would help them
improve their equipment owning and
operating costs?
ANSWER: I think everyone today understands
the importance of preventive maintenance.
While historically, customers have done their
own PM, many forward-thinking equipment
users are now turning to their Komatsu
distributor for everything from oil changes to
major repairs.
There are several benefits to this approach.
One, you don’t need a staff of mechanics. Two,
the PM gets done regularly, on-time/everytime, and you’re assured that not only are the
proper fluids and filters used, but also that
fluids and filters are properly disposed. And

With a PM contract, a trained
Komatsu technician will do all
your preventive maintenance,
which improves machine
performance and longevity.
In addition to the national Parts
Distribution Center in Ripley,
Tenn. (shown here), Komatsu
has begun establishing regional
parts depots to more quickly get
replacement parts in the hands
of customers.

three, it’s a professional set of eyes looking at
your machine regularly, letting you know what
issues are indicated, and what your options are
for dealing with them. Over the long term,
we’re convinced that this distributor-based PM
service will make money for an equipment user
through increased uptime, greater productivity,
longer machine life and higher resale or tradein value.
QUESTION: With on-board diagnostics, repair
and maintenance contracts, even GPStransferred equipment information — it sounds
like Komatsu is trying to do more and more of
the service-related activities that equipment
users previously did for themselves.
ANSWER: I call what we offer, “Proactive
Product Support” because it’s aimed at heading
off issues before they become problems. A few
years ago, we were a leader in the “Repair Before
Failure” concept. This is similar, but with an
even stronger emphasis on problem prevention.
Basically, we’re offering services that allow the
equipment owner to concentrate on his primary
business — whether that’s moving dirt, laying
pipe, cutting trees, quarrying rock, handling
material or anything else. That’s what he does
best and it’s what makes him money. Taking care
of equipment is not his specialty — it’s ours. ■

INDUSTRY NEWS

U.S. government purchases large amount
of Komatsu equipment

K

Komatsu America Corporation has been
awarded three contracts to supply excavators,
bulldozers and skid steers to the U.S.
government. The contracts, valued at $21.5
million, are for 16 D155AX-5 dozers, 32 PC300LC-7
hydraulic excavators and 10 SK815-5 skid steers.
Komatsu’s U.S. manufacturing facilities in
Chattanooga, Tenn., and Newberry, S.C., will
produce many of the machines.

“We’re proud to work with the government
to provide the tools and resources necessary to
complete a variety of tasks both here and
abroad,” said Dave Grzelak, president and
CEO, Komatsu America Corporation.
“Komatsu equipment meets the high
standards required for work in difficult
conditions, and we know it will serve the
needs very well.”

Utility contractors upbeat about 2005

A

A survey of utility contractors by “Utility
Contractor” magazine shows a large percentage
are optimistic about their prospects for 2005.
“Utility Contractor” is published by the
National Utility Contractors Association
(NUCA).
The survey showed 69 percent of
respondents expect their profits to be up in
2005, while only seven percent expected lower
profits. The most common factors cited by
utility contractors that would negatively impact
their bottom lines were increases in the cost of
materials and fuel, and increases in insurance
premiums.

Labor availability was also a concern of many
utility contractors. The survey showed that
while 69 percent of respondents reported
general labor was plentiful to moderately
available — skilled labor was only moderately
available according to 39 percent of the
respondents.
The magazine concludes that optimism
among contractors is at its highest level in three
years and says, it “shows that they have learned
to adapt to a changing economy.” The
magazine adds that many utility contractors
have diversified, while “all have found a way to
improve productivity and cost efficiency.”

“The Demo Expo” coming in September

T

The International Construction and Utility
Equipment Exposition (ICUEE®) will be held
this fall at the Kentucky Fair and Exposition
Center in Louisville, Ky.
ICUEE features small construction and
utility-size equipment targeted to meet the
needs of utility, general construction,
landscaping and government professionals. The
exposition is sometimes referred to as “The
Demo Expo®” because it gives attendees a

“hands-on” demonstration opportunity on
many of the featured machines.
According to the Association of Equipment
Manufacturers, which owns and produces the
show, ICUEE exhibit space sales are on track to
meet or exceed the goal of 1.1 million net
square feet.
The event will be held September 27-29, 2005.
For more information, visit the ICUEE Web site
at www.icuee.com. ■

ON THE LIGHT SIDE

“I got a new phone
and gave the number
to our important
customers. The other
will get all the junk
calls I can return later . . .
But I forgot which
is which.”

“Here comes the big bulldozer . . . chugga, chugga, chugga . . .”

“You have to
believe in ‘lifelong learning’ in
this business . . .
But I hope it’s not
all from mistakes.”

“I just had a ‘power
lunch’ . . . Now I
feel like I need a
‘power nap.‘ ”

“You say the boss
hasn’t spoken to
you in a week . . .
How’d you get
so lucky?”

“This is the best
portable tool any
mechanic could
have . . . It makes
every job go faster.”

DISTRIBUTOR CERTIFIED USED EQUIPMENT

KOMATSU AT CONEXPO
New and Distributor Certified used equipment
featured at triennial exposition

A

As always, Komatsu had one of the largest
displays (30,000 square feet) at CONEXPOCON/AGG 2005. Held once every three years,
the giant equipment exposition featured
machinery, accessories and services for all
aspects of the construction and constructionrelated industries. The 2005 event was held in
Las Vegas, March 15-19.
Komatsu’s display featured more than two
dozen machines ranging from the very small
PC09 compact hydraulic excavator to the 908-hp
PC1800. Other products included Komatsu skid
steer loaders, the PC308USLC-3, which is the
industry’s largest tight-tail-swing excavator, D31
and D39 Komstat II series dozers, the WA380-5
hydrostatic wheel loader, the HM400 articulated
dump truck, and much more.
Komatsu’s theme for CONEXPO was
“Insight,” which is the ability of Komatsu and

For the first time, Komatsu ReMarketing was part of Komatsu‘s
CONEXPO display, where visitors could view Distributor
Certified Used Equipment and see how it’s evaluated.

its distributors to help you make your business
more profitable.

Quality used equipment
Something new at this year’s Komatsu
CONEXPO display was actually something
used. For the first time, Komatsu had a “used”
machine at the equipment expo — a Distributor
Certified PC128US-2.
“For some businesses, buying new may not be
an option. But regardless of the situation,
contractors need a machine that’s cost-effective,
reliable and highly productive,” said Lauri
McNulty of Komatsu ReMarketing, which
oversees the Distributor Certified used equipment
program. “That’s who Komatsu Distributor
Certified used equipment is for. It is high-quality,
used equipment that’s been rigorously inspected
by trained Komatsu Certified Evaluators and it
must meet Komatsu’s high performance standards
before it is given a Distributor Certified stamp
of approval. As a result, the customer knows
he’s buying a machine that will get the job done
and there will be no surprises.”
Komatsu ReMarketing personnel were on
hand at CONEXPO to explain the inspection
process a used piece of equipment goes through
to become certified as a Komatsu Distributor
Certified used machine.
“We wanted people to see for themselves
why they can buy a Komatsu Distributor
Certified used machine with confidence,”
McNulty said. “This isn't about selling paint
jobs — these are machines that meet factory
specifications, qualify for financing and are
backed up by a warranty and your local
Komatsu distributor. We wanted to show
everybody at CONEXPO why we think these
machines are one of the best values you’ll ever
find in the equipment industry.” ■

Quality you can rely on

The golden opportunity.

Introducing the extraordinary D475A-5 mining dozer, the latest gem in our
mining dozer line. Unrivaled, passenger car interior noise levels, easy-to-use
Palm Command Control System levers and a spacious, comfortable cab ensures
your operators strike gold every time. Plus, optimized machine balance,
improved sight lines and an advanced blade design further enhance productivity
and profitability. It’s everything you and your operator want from a dozer.
To learn more, contact your local Komatsu distributor, visit us online at
KomatsuAmerica.com or call 1-800-Komatsu.
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he contracting business is enough of a

gamble, so don’t gamble on used equipment. Komatsu Distributor
Certified Used Equipment is a sure bet when you’re looking for high-quality, affordable machines.
Each machine is inspected and evaluated by your Komatsu Distributor’s certified service technicians
to ensure they meet factory specifications — and deliver maximum productivity. All the cards are
laid out on the table so you’ll know what you’re buying. What’s more, your Komatsu Distributor
“ups the ante” on the value of the equipment with special finance and warranty plans as well as
strong parts and service support. To see how Komatsu Distributor Certified Used Equipment can
help deal you a winning hand on your next job, contact your Komatsu Distributor today.
Visit us at our ConExpo Con/Agg display area

equipmentcentral.com

Your Source for Quality Used Equipment

KOMATSU D85P-21, 2001.

KOMATSU WA450-3MC, 2001, 6,209 hours.

GROVE RT750, 1998, 6,352 hours.

KOMATSU D65P-8, 1985, 1,634 hours.

KOMATSU WA450-3MC, 2001, 6,981 hours.

GROVE RT750, 1998, 6,036 hours.

KOMATSU D65EX, 1995, 6,486 hours.

KOMATSU WA250-3, 1997, 4,300 hours.

GROVE RT750, 1998, 1,821 hours.

KOMATSU D65EX-12, 1997, 5,051 hours.

KOMATSU WA180, 2000, 2,430 hours.

GROVE RT750, 1998, 4,065 hours.

KOMATSU D61PX, 2000, 4,366 hours.

KOMATSU WB140-2, 2002, 1,014 hours.

GROVE RT750, 1998, 7,732 hours.

KOMATSU D58E-1B, 1995, 7,292 hours.

KOMATSU WB140, 2001, 2,616 hours.

GROVE RT750, 1997, 6,345 hours.

KOMATSU D41E, 1996, 3,604 hours.

KOMATSU WB140, 2001, 3,291 hours.

GROVE RT750, 1998, 7,054 hours.

KOMATSU D41PX, 2001, 2,900 hours.

KOMATSU PC60-7B, 1999/2000, 2,091 hours.

GROVE RT750, 1998, 5,563 hours.

KOMATSU D41P, 1997, 5,060 hours.

KOMATSU PC60-7B, 1999/2000, 2,170 hours.

GROVE RT750, 1998, 4,448 hours.

KOMATSU D37P, 1995, 4,051 hours.

KOMATSU PC60, 1995, 3,829 hours.

GROVE RT760, 1998, 6,645 hours.

KOMATSU D37E, 1999, 2,844 hours.

KOMATSU PC35, 2002, 769 hours.

GROVE RT760, 1998, 5,152 hours.

KOMATSU D37EX, 2003, 545 hours.

KOMATSU PC27R-8, 1999, 1,683 hours.

GROVE RT760, 1996, 9,352 hours.

KOMATSU D32P-1, 1999, 2,147 hours.

KOMATSU D21AG-7, 1995, 1,901 hours.

GROVE RT855B, 1997, 2,570 hours.

KOMATSU D31P, 1997, 6,207 hours.

VOLVO A25, 1989, 11,274 hours.

GROVE RT855B, 1997, 1,415 hours.

KOMATSU PC400LC-6, 1999, 5,867 hours.

OLYMPIAN GENERATORS D40P3S, 2000, 40 hours.

GROVE RT855B, 1996, 4,459 hours.

KOMATSU PC400LC-6, 1998, 10,000 hours.

OLYMPIAN GENERATORS D30PS, 2000, 18 hours.

GROVE RT855B, 1995, 8,783 hours.

KOMATSU PC300LC-7, 2003, 2,833 hours.

AUTO CRANE A125, 1995.

GROVE RT855B, 1997, 2,277 hours.

KOMATSU PC300LC-6, 1996, 8,645 hours.

GROVE AP308, 1989, 4,902 hours.

GROVE RT875, 1993, 2,883 hours.

KOMATSU PC270LC, 2002, 1,049 hours.

GROVE KMK6190, 1992, 7,303 hours.

GROVE TM875, 1978.

KOMATSU PC220LC-7, 2002, 5,341 hours.

GROVE RT518, 1980, 6,797 hours.

GROVE YB4408, 1998, 2,411 hours.

KOMATSU PC220LC-6, 1998, 7,387 hours.

GROVE RT528C, 1995, 9,966 hours.

GROVE YB4408, 1998, 2,042 hours.

KOMATSU PC220LC-6, 1997, 7,771 hours.

GROVE RT528C, 1995, 2,440 hours.

KRUPP KMK4070, 1992, 5,562 hours.

KOMATSU PC220LC-6, 1996, 7,809 hours.

GROVE RT528C, 1997, 6,242 hours.

KRUPP KMK5175, 1992, Call.

KOMATSU PC210LC-6, 2001, 1,296 hours.

GROVE RT528C, 1997, 6,595 hours.

LINK BELT HC218A, 1981.

KOMATSU PC210LC-6, 2001, 1,829 hours.

GROVE RT530DXL, 1997, 2,134 hours.

LINK BELT HC238A, 1981.

KOMATSU PC120-6, 2003, 1,014 hours.

GROVE RT635C, 1997, 4,964 hours.

MANITOWOC 21000, 2001.

KOMATSU PC120-6, 2002, 1,299 hours.

GROVE RT635C, 1998, 6,912 hours.

CATERPILLAR D8K, 1977, 259 hours (new meter).

KOMATSU PC120-6, 2001, 1,812 hours.

GROVE RT635C, 1997, 7,016 hours.

MOVAX SP50, 400 hours.

KOMATSU PC120, 2000, 392 hours.

GROVE RT635C, 1998, 1,380 hours.

MOVAX SP80, 488 hours.

KOMATSU PC120-6, 2000, 3,158 hours.

GROVE RT635C, 1998, 4,760 hours.

KOMATSU PC120-6E, 2000, 2,815 hours.

GROVE RT640C, 1999, 5,395 hours.

HITACHI EX270LC, 1994, 6,109 hours.

GROVE RT745, 1992, 6,894 hours.

DEERE 120, 1998, 5,359 hours.

GROVE RT750, 1998, 1,586 hours.

KOMATSU PW170ES-6, 2000, 1,400 hours.

GROVE RT750, 1998, 87,366 hours.

Call one of our Louisiana or Arkansas Locations Near You!
Alexandria, LA (318) 443-7173
Baton Rouge, LA (225) 356-6113
Belle Chasse, LA (504) 394-7400

Gonzales, LA (225) 644-2328
Kenner, LA (504) 467-5906
Lake Charles, LA (337) 625-2180

Shreveport, LA (318) 746-5272
Little Rock, AR (501) 568-7867
Springdale, AR (479) 927-1672

Or Contact Used Equipment Manager Larry Levet
(225) 298-5272 email: llevet@he-equipment.com www.he-equipment.com

C.P.I.
P.O. Box 1689
C.R., IA 52406-1689

Presorted Standard
US Postage Paid
C.P.I.
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GO WITH KOMATSU

0

UP TO

%

FOR 48 MONTHS

*

ON THE COMPACT
EXCAVATOR BUILT
FOR CLOSE-QUARTERED
CONSTRUCTION WORK

TM

THE

*Offer expires 3/31/05. To qualify for this offer, application
must be submitted to Komatsu Financial ("KF"). All applications
are subject to credit approval by KF and other KF financing terms
and conditions, in its discretion. Rates listed herein are estimates
only and do not take into account any administrative fees. Rates
are subject to change, including changes in the amount of such
fees, and will only become final at the time of financing. This offer
is valid in the U.S.A. only.

PCMR-2 SERIES BUILT FOR CLOSE-QUARTERED CONSTRUCTION WORK
EASY TO OPERATE

EASY TO MAINTAIN

EASY ON YOU

Hydraulic joystick controls
that offer low effort with
precise control of machine
functions

Forward-tilting operator's
compartment and fully
opening hood make
maintenance a breeze

More foot space, access
from either side and the
compartment space of a
20-ton excavator

Compact Hydraulic Excavators Are Just Part of Komatsu's Full Line of Compact Machines Built for Construction
Work. COME IN TODAY AND SEE OUR FULL LINE FOR YOURSELF!
Alexandria, LA

Gonzales, LA

Lake Charles, LA

Little Rock, AR

318.443.7173

225.644.2328

337.625.2180

501.568.7867

Baton Rouge, LA

Kenner, LA

Shreveport, LA

Springdale, AR

225.356.6113

504.467.5906

318.746.5272

479.927.1672

www.he-equipment.com

